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INVESTMENT REPORT
Blitzscaling Ventures Monthly Analysis of Top Firm Deals

Blitzscalable Companies Announcing
Investment Rounds in September

elcome
Personalized guide for the best places in every city

social learning platform for highschoolers
studying for standardized tests

September
Deal Statistics

B2B platform for small businesses in
Latin America

Point of sale lending for in-person services

Total Deals Announced

157

Follow-On Investments

83

Initial Investments

75

B2B

87

B2C

59

Possible Candidates

18

Added to our Watch list

4

Rounds over $100M

37
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Wisetack- 82/100

Wisestack provides flexible payment for in-person services

Round Size

$45 Million

Investment Series

Series B

Noted Investors

Bain, Greylock

Location

San Francisco, California, United States

Total Raised

$64 Million

Wisetack brings flexible payment plans to plumbing bills. Or electrician bills. Or roofing, or hard cleanup,
or moving... It is BNPL for services, and it's about time. Homeowners can get smacked with large bills out
of the blue, and spreading out the payments would be extremely attractive to the millions who stretch to
make their mortgage payments. Today, your choice is a HELOC or a credit card. One is too big, the other
too expensive. Wisetack is "just right". So we like the product market fit, but what about the other factors?
It sure feels like a land grab. Service providers are generally not tech savvy. So once they have a service
that works, they are going to stick with it. For distribution, it's harder, but we think homeowners will tell
service provifers about it, and even select service providers who offer flexible payment once they get a
taste of the convenience.
The global market is, of course, essentially unbounded. We expect global competitors will start popping
up everywhere. Gross margins are a 10, and scalabilty nearly so, but there will be some customer service
burden here that requires the human touch as they grow.
Overall and 82, but they need to go hard at this market before Square or Intuit brings their distribution
might to the opportunity.
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Welcome- 80/100

Welcome: Travel plans powered by friends & Artificial Intelligence.

Round Size

$3.5 Million

Investment Series

Seed

Noted Investors

Accel, Lakestar

Location

Venice, California, United State

Total Raised

$3.5 Million

"When you are in Paris, you HAVE to go to this amazing historical map store we found..." - Good Friend
We have all had heard some form of the above, where you say you are going somewhere, and get a hot
tip from someone you trust about what to do when there. It's usually a store, a place to eat, or an
experience of some kind. These tips are pure travel gold, and Welcome wants to help us all mine that
gold better by compiling all the "best of" information from your friends into a database of travel tips.
The cold start problem here, however, is massive. Which is why Welcome uses AI to create a simulated
friend at first, to fill in until your real friends can contribute. But if they succeed, and build the definitive
database of travel tips, then the upside is astounding because no product allows people to find the best
activities tailored to their taste while in a new place. Yelp tried, and were on a good path, but they make
money by promoting places that pay them the most instead of the best places, and their data is sparce
outside the US.
Clearly this is a winner-take-most network effect market. For distribution, we don't see right away how
this will be viral, and they will have to pay people to put information in at first.
Product market fit is a 7, as we don't trust the AI-powered initial experience. Gross Margins: 10
Org scalability: 7, they are relying on the street team to get their content.
It's an ambitions challenge, but a problem worth solving and if they prove it in LA, then this will be a real
blitzscalier.
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Fivable- 83/100
Fiveable is a social network platform for education that offers students
learning through content, community, and courses.

Round Size

$10 Million

Investment Series

Series A

Noted Investors

Progression Fund, Union Square Ventures

Location

Milwaukee, Wisconsin, United States

Total Raised

$15 Million

The name "Fivable" makes no sense unless you know that getting a "5" on a high school AP (advanced
placement) exam is really important in the US. Fivable wants students to network together in virtual study
groups to increase preparedness for AP test. So it's a social network of high-achieving students.
If you have read past newsletters, you konw that social networks score very high. Fivable has the potential
to become the single destination for AP test prep. And it will be somewhat viral; once one student finds it
useful they will tell their friends and will form groups together.
Unlike many social networks, however, this only appeals to smallish sliver of the world's population. I am
guessing that about 10% of US HS students take AP tests. There are only 4 years of high school, ~5
million students per year, which pencils out to 2M students total available market. Small numbers! The
good news is that parents are used to paying a lot for test prep, so we can still score a 7/10.
Product market fit seems good, as are scalability, for a total score of 83. But the market size is a real
question mark here, and something we would want to discuss with the company.
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Higo- 89/100
Venmo for small and medium-sized businesses in Latin America.

Round Size

$23 Million

Investment Series

Series A

Noted Investors

Accel

Location

Mexico City, Distrito Federal, Mexico

Total Raised

$26 Million

Admit it. You regret missing investing in Venmo. It's an awesome business and will print money for
decades. Well, perhaps Higo is the next opportunity. They want to be Venmo for small B2B payments.
Starting in Mexico with a Series A led by Accel, a mom-and-pop grocer might soon be paying a farmer
with Higo for a recent produce delivery. 40 percent of the LatAm economy is small business, and there is
not a lot of automation. So here is another fintech for LatAm that could follow in the footsteps of the likes
of Nubank.
They get a strong 10/10 for winner take most. And a 10/10 for virality. Please don't make me explain why!
Product market fit is a 7, as this is early, and there is a tech adoption hurdle here that we can't fully
understand from afar. Market size is a 9, but could go up to 10 depending on how realistic international
expansion is. Gross margins is 10, as this is a take-rate business model. We only allow a 6/10 for
organizational scalability as businesses need a high level of service from their money handlers. But ops
scalability is a 10. Final score is a very high 89. Higo is very much a company we should learn more about!
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September Deals

As reported by Crunchbase for the VC firms we track
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